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Unifying Community by Reinventing 
Orthopaedic Education

On behalf of the International Congress for Joint Reconstruction (ICJR), we would 
like to invite you to participate in the 2010 ICJR Meeting to be held at The Canyons 
in Park City, UT from January 26–30, 2010. This program offers multiple sponsorship 
opportunities for your company. Last year there were over 400 attendees from 
across the country who attended.

This continuing medical education conference will focus on educating surgeons by 
featuring case studies, interactive audience discussion, live workshops, and product 
theaters in addition to traditional didactic lectures.

We invite you to increase your visibility and become a sponsor and/or exhibitor at 
the 2010 ICJR Meeting. 

Sponsorship packages include: 

•	 Product Education Theaters
•	 Receptions
•	 Exhibit Space
•	 Conference Registration

Additional sponsorship opportunities such as a focus group or advisory board, 
conference highlights, receptions, and branding and advertising are also available.  
Companies are also invited to join the conference as an exhibitor. Exhibit space is 
an invaluable opportunity to network and to display products and services to the 
orthopaedic surgery professionals in attendance. 

Sponsorship packages and exhibit reservations close on Monday, November 30, 
2009 or until space is sold out.

If you have any questions or need personal assistance in determining your 
organization’s level of support, please contact Mark Sacaris at 858-345-1103 or via 
email at msacaris@checourse.com.

You may also visit the conference website at icjr.net/2010meeting.

We invite you to join us in making this a great event and look forward to seeing you 
in Park City!

Arlen D. Hanssen, MD
Vice President & 2010 Meeting Course Director 

Giles R. Scuderi, MD
2010 Meeting Course Director
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ICJR has Assembled Some of the Greatest 
Academic Minds to Deliver Quality Education

Founding Members

Founded in 2007, ICJR is a non-profit organization dedicated to providing 
orthopaedic surgeons with quality education delivered by leaders in 
orthopaedics. ICJR’s mission is to revive and reinvent orthopaedic education, 
while creating a community of orthopaedic surgeons. To achieve this mission, 
ICJR delivers education via a multi-channel continuum of learning: ICJR’s annual 
live event brings surgeons together for face-to-face interaction, while its online 
offerings provide an opportunity for a continual exchange of ideas. ICJR’s 
founders, led by President & CEO, Dr. Norman Scott and Vice President, Dr. Arlen 
Hanssen, believe in supporting advances in orthopaedics, which is why all profits 
are redirected back into the community via philanthropic activities.

To achieve its goals, ICJR is focused on three areas 
critical to educating surgeons:

Sustained Engagement
ICJR’s founders understand that education must be delivered on a continual 
basis and success depends on a surgeon’s ability to constantly interact with peers 
and faculty.  Live meetings are supplemented by online offerings to ensure that 
members stay constantly engaged.

Expert Faculty
World-renowned experts have come together to develop both the program and 
the educational content.  These faculty members have invested their personal 
time, along with their reputations, in order to launch this long-term program.

Targeted Product Information
Orthopaedic surgeons need access to information on the latest products 
and services available to them in their field. ICJR’s program includes exhibits, 
Webcasts, product demonstrations, and workshops developed and delivered  
by industry so surgeons can stay current on resources and tools to help them 
deliver quality care.

Jean-Noel A. Argenson, MD
Robert E. Booth, MD
Douglas A. Dennis, MD
Thomas K. Fehring, MD
William J. Maloney, MD
Mary I. O’Connor, MD

Vincent D. Pellegrini, MD
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Giles R. Scuderi, MD

Robert T. Trousdale, MD
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The Need for Education

Osteoarthritis is a common, chronic, and degenerative 
disease of the joints which afflicts more than 16 million 
people in the United States and is one of the leading 
causes of long-term disability. Although osteoarthritis is 
not preventable, the pain and disability that result from 
severe disease can be reduced dramatically through the 
use of both non-arthroplasty and arthroplasty solutions.

During the past 2 decades, substantial progress continues to be 
made in the area of joint arthroplasty and outcomes research 
continues to show that joint reconstruction can restore patients 
with severe disease to a pain-free, high-quality life. As advances in 
surgical techniques, biomaterials, and devices are developed and 
become available, there remains the inherent need to keep surgeons 
abreast of these technological advances, while ensuring in-depth 
education to facilitate their proper and effective use.  

Orthopaedic educational programs that focus on evidence-based 
clinical science and hands-on workshops are effective means  
to communicate clinical consensus, debate, research/development, 
and practical ways in which to improve patient outcomes in  

joint arthroplasty.

Physician Accreditation
This activity has been planned 
and implemented in accordance 
with the Essential Areas and 
policies of the Accreditation 
Council for Continuing Medical 
Education through the joint 
sponsorship of The University of 
Utah School of Medicine and The 
Center for Healthcare Education.  
The University of Utah School 
of Medicine is accredited by the 
ACCME to provide continuing 
medical education for physicians. 

AMA CREDIT 
The University of Utah School 
of Medicine designates this 
educational activity for a maximum 
of 26.5 AMA PRA Category 1 
Credit(s)™.  Physicians should only 
claim credit commensurate with  
the extent of their participation in 
the activity. 

OEO/AA STATEMENT
The University of Utah does not 
discriminate on the basis of race, 
color, national origin, sex, disability, 
age, veteran’s status, or sexual 
orientation and provides access 
to all its programs and activities.  
The following person has been 
designated to handle inquiries 
regarding the non-discrimination 
policies: Manager, OEO/AA, (801) 
581-8365, 201 S President’s Circle, 
RM 135, Salt Lake City, UT 84112.

ADA STATEMENT
The University complies with the 
Americans with Disabilities Act 
Amendments Act of 2008 and 
Section 504 of the Rehabilitation Act 
by providing qualified individuals 
with disabilities access to University 
programs, treatment, services, 
and activities.  A request for 
accommodation or auxiliary services 
for: faculty or staff can be made by 
contacting: Manager, OEO/AA, (801) 
581-8365, 201 S President’s Circle, 
RM 135, Salt Lake City, UT 84112; 
students and other participants by 
contacting Director, CDS, (801) 581-
5020, 162 Olpin Union Building, Salt 
Lake City, UT 84112.  Reasonable 
prior notice for accommodation 
requests is required.

Educational Grant Support

ICJR wishes to recognize all commercial supporters, grant and commercial 

promotion. Companies supporting the 2010 ICJR Meeting through grant funds will 

be recognized as Platinum, Gold, Silver and Bronze Educational Supporters based 

on their approved grant funds.
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A Patient Specific Approach to the Arthritic Hip and Knee 

Over the course of 5 days, expert faculty will guide orthopaedic 
surgeons through in-depth, pivotal research and effective practices 
in hip and knee joint reconstruction.

Purpose
The 2010 ICJR Meeting will provide surgeons with 5 full days of in-depth and relevant reconstructive surgery 
information in engaging formats.  In all, 25 ICJR faculty-led CME sessions will offer attendees the chance to 
earn up to 26.5 AMA PRA Category 1 Credit(s)™.  In between CME sessions, attendees have the opportunity to 
meet with sales representatives on the exhibit floor, attend lunch sessions, and participate in workshops.

The program is being marketed to approximately 28,000 orthopaedic surgeons, nurses, and PAs nationwide.  
We anticipate 500 highly active U.S. orthopaedic professionals will participate in this meeting, with an 
additional 750 surgeons engaged in the online platform.

Objectives
Learning objectives will focus participants to become fully cognizant of new and exciting technological 
advances in hip and knee arthroplasty, including:

•	 Compare and evaluate implant choices 
for the total knee arthroplasty (TKA) 
patient based on patient type, design 
qualities, and reported patient outcomes

•	 Assess and evaluate different implant 
fixation choices for TKA

•	 Understand and compare different TKA 
surgical techniques

•	 Consider expert assessment of current 
TKA strategies

•	 Evaluate patient selection criteria for 
knee revision surgery 

•	 Consider expert assessment of bearing 
surfaces and related controversies

•	 Identify patients who could benefit from 
hip resurfacing

•	 Compare the surgical options for the 
difficult THA

•	 Understand and compare revision 
surgical techniques and failure 
mechanisms

•	 Assess and evaluate the perioperative 
issues and potential complications 
associated with THA

•	 Evaluate the painful failed THA

•	 Identify different THA surgical techniques

•	 Identify the options for blood and VTE 
risk management in the orthopaedic 
patient

•	 Evaluate and compare the different 
options for wound closure and infection 
management

•	 Review and discuss current options for 
pain management and other supportive 
care strategies
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Agenda*

* Agenda subject to change.

MonDAY, JanUARY 25, 2010           

12:00pm–4:00pm 	E xhibit Setup		  

4:00pm–9:00pm 	 Registration	

6:00pm 		  Welcome Reception           

Tuesday, JanuaRy 26, 2010

6:45am	 Welcome	

7:00am	A udience Polling & Presession Test Questions

The New Arthritic Patient & Treatment Options

7:20am	D emographics of the New Patient

7:28am	 The AAOS Guidelines for Treatment of the 
Arthritic Knee

7:36am	 The Benefits of NSAID’s & Disease Modifying 
Medication

7:44am	 The Benefits of Viscosupplementation

7:52am	A rthroscopic Procedures May be Temporizing

8:00am	 Tibial Osteotomy: Indications, Technique, 
Outcomes

8:08am	 Femoral Osteotomy: Indications, Technique, 
Outcomes

8:16am	D iscussion 

The New Arthritic Patient & Treatment Options

8:40am	M edial Unicondylar Replacement

8:48am	L ateral Unicondylar Replacement

8:56am	M obile Bearing Unicondylar Replacement

9:04am	 Patellofemoral Replacement

9:12am	 Bicompartmental Replacement

9:20am	 The Young Arthritic Knee

9:28am	D iscussion

10:00am	A djourn

Technologic Developments in TKA

3:30pm	A udience Polling & Presession Test Questions

3:40pm	A re Current Materials Still the Best?

3:48pm	 Crosslinked Polyethylene Can be Wear Resistant

3:56pm	 Cementless Fixation is Biologic

4:04pm	D oes Gender Matter?

4:12pm	 Bicruciate Knee Design: Is This a Normal Knee?

4:20pm	 The Telemetric Knee Reveals Useful Data

4:28pm	D iscussion

4:45pm	 Primary TKA: Case Based Presentations	

Primary TKA: The Impact of Technique & Design

5:30pm	MIS  TKA: Does the Approach Matter?

5:38pm	M anagement of Extra-articular Deformities

5:46pm	D oes the Patella Always Have to be Resurfaced?

5:54pm	H igh Flexion TKA is More Than Hype

6:02pm	K inematics of Mobile & Fixed Bearing  
Knee Designs

6:10pm	 Bilateral TKA: Who are the Best Candidates?

6:18pm	D iscussion	

6:30pm	A djourn

WEDNESDAY, JanUARY 27, 2010

MIS TKA Meets Computer Navigation

7:00am	A udience Polling & Presession Test Questions

7:10am	 Computer Navigation: Image Guided

7:18am	 Computer Navigation: Imageless 

7:26am	 Patient Specific TKA

7:34am	 Patient Specific TKA

7:52am	 Patient Specific Robotic TKA

8:00am	D iscussion

Revision TKA

8:16am	E valuation of the Problematic TKA

8:24am	U ltrasonic Diagnosis of Implant Failure

8:32am	M anagement of the Septic TKA

8:40am	E valuation & Treatment of the Stiff Knee

8:48am	E valuation & Treatment of the Unstable Knee

8:56am	D iscussion	

Let’s Not Forget These Issues with Joint Arthroplasty 

9:10am	M ultimodal Pain Management

9:18am	A utologous Blood Donation

9:26am	 Fibrin Sprays 

9:34am	 Bipolar Electrocautery
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Agenda* continued

* Agenda subject to change.

9:42am	D rains or No Drains

9:50am	D iscussion	

10:00am	A djourn

3:30pm	A udience Polling & Presession Test Questions

3:40pm	 Revision TKA: Case Based Presentations

Revision TKA

4:10pm	O steolysis: Why Does the Bone Disappear?

4:18pm	E valuation & Management of Extensor 
Mechanism Dysfunction

4:26pm	 Treatment for Rupture of the Extensor 
Mechanism

4:34pm	E xtended Surgical Exposures for the  
Complex Knee

4:42pm	 Removing the Components & Saving the Bone

4:50pm	 Revision TKA Techniques: A Surgical Algorithm

4:58pm	D iscussion

Efficiency & Economics in Joint Arthroplasty

5:14pm	 Pearls in Practice Efficiency

5:22pm	 Team Building Basics

5:30pm	 Reduction in the Work Force

5:38pm	 The Economics of TKA

5:46pm	 CPT Coding

5:54pm	D iscussion	

6:10pm	A djourn

ThursDAY, JanUARY 28, 2010

Revision TKA

7:00am	A udience Polling and Presession Test Questions

7:10am	M anagement of Bone Defects

7:18am	 Revision TKA: How Much Constraint is Needed?

7:26am	 Results with a Hinged Megaprosthesis

7:34am	S tem Fixation: Cemented or Cementless?

7:42am	 Periprosthetic Fractures: Treatment Options

7:50am	D iscussion	

DVT Debate In Joint Arthropalsty

8:06am	 Chest Guidelines

8:14am	AAOS  Guidelines

8:22am	A spirin is Enough

8:30am	L ow Molecular Weight Heparin is an Easy Shot

8:38am	 Warfarin is the Gold Standard

8:46am	M echanical Devices are Mobile & Effective

8:54am	D iscussion	

How to Judge the Outcome

9:04am	O utcome Measures: Are we Satisfying  
Our Patients?

9:12am	H ow Active are the Patients?

9:20am	 Quality Measures & Improving Compliance

9:28am	D iscussion	

9:40am	 Review of Audience Participation Questions 

10:00am	A djourn

Femoroacetabular Hip Impingement

3:30pm	A udience Polling & Presession Test Questions

3:40pm	O verview of Impingement

3:55pm	O pen Debridement Technique

4:05pm	A rthroscopic Decompression Technique

4:15pm	D iscussion

Hip Dysplasia

4:30pm	O verview of Dysplasia

4:45pm	 Peri-acetabular Osteotomy Technique

4:55pm	 When Femoral Osteotomy is Needed & Technique

5:05pm	D iscussion

Hip Resufacing & Large Femoral Heads

5:20pm	 When is Hip Resurfacing a Good Option?

5:30pm	 The Learning Experience Associated  
with Resurfacing

5:40pm	E xtra Large Head THR Instead of Resurfacing

5:50pm	 THR Complications: Increased, Decreased  
or Different?

6:00pm	D iscussion

6:15pm	A udience Polling & Postsession Test Questions

6:30pm	A djourn
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Agenda* continued

* Agenda subject to change.

FriDAY, JanUARY 29, 2010

7:00am	 Welcome

Primary THR: Acetabulum

7:05am	A udience Polling & Presession Test Questions

7:20am	 Cup Positioning: Avoiding Impingement  
& Dislocation

7:30am	H ow Can Navigation Help with Cup Position?

7:40am	D oes Surgical Approach Affect Cup Position?

7:50am	M odular vs. Nonmodular Cups:  
Is There a Difference?

8:00am	 Comparison of Acetabular Fixation Surfaces

8:20am	D iscussion

Femoral Component Implantation: Video Vignettes

8:40am	D o Fixation Surfaces Matter on the Femoral 
Component?

8:50am	H ow I Put in a Flat Tapered Femoral Stem

9:00am	H ow I Put in a Dual Tapered Femoral Stem

9:10am	H ow I Put in a Fully Coated Femoral Stem

9:20am	H ow I Put in a Cemented Femoral Stem

9:30am	D iscussion	

9:45am	A udience Polling & Postsession Test Questions

10:00am	A djourn

Articular Bearing Surfaces

3:30pm	A udience Polling & Presession Test Questions

3:40pm	 When I Use Cross-linked Polyethylene

3:50pm	 When I Use Ceramic – Ceramic

4:00pm	 When I Use Ceramic on Poly

4:10pm	 When I Use Metal on Metal

4:20pm	D iscussion

4:30pm	 Best Practice Patterns for Primary THA

Revision THR: Surgical Technique Video Vignettes

5:10pm	I mplant Removal: Acetabulum

5:20pm	A cetabular Revision with Augments

5:30pm	I mplant Removal: Femoral Component

5:40pm	I nsertion of a Fully Coated Femoral Stem

5:50pm	I nsertion of a Modular Tapered Stem

6:00pm	D iscussion

6:20pm	A udience Polling & Presession Test Questions

6:30pm	A djourn

SatURDAY, JanUARY 30, 2010

7:00am	 Welcome

Dealing with Complications in THR

7:05am	A udience Polling & Presession Test Questions

7:20am	D iagnosing & Managing Instability

7:30am	D iagnosing & Managing Infection

7:40am	D ealing with Periprosthetic Fractures

7:50am	A voiding Leg Length Inequality

8:00am	A voiding Neurovascular Complications

8:30am	 Revision THA – The Painful Hip:   
Case Based Panel Discussion

9:10am	 Revision THA – Wear & Osteolysis:   
Case Based Panel Discussion	

9:45am	A udience Polling & Postsession Test Questions

10:00am	A djourn

6:00pm - 9:00pm	 Closing Reception
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Sponsorship 
Packages

At ICJR, we understand that you want to educate as many 
clinicians as possible about the benefits of your product and 
have developed opportunities for you to reach surgeons outside 
of your exhibit space. Research shows that 85% of physicians are more 
likely to visit the booth of a sponsoring company, and product familiarity 
more than doubles compared to non-sponsoring companies. 

Platinum Sponsor 
Investment $35,000

The ICJR Platinum Sponsorship Level is an opportunity  
for exclusive billing as a top sponsor for the 2010 ICJR 
Annual Meeting.

Includes:

•	 Up to 16’ x 4’ Exhibit Space

•	 Company recognition as a Platinum Sponsor on 
all sponsor signage

•	 Your company logo on the conference website

•	 One-time use of the conference attendee mailing 
list to be used after the conference

•	 Banner ad on ICJR meeting website 

•	 Six (6) complimentary conference registrations

•	 Also includes the following support items: bag 
insert, conference tote bag,  breakfast exhibitor 
theater, welcome reception, hospitality suite for 
company use

Silver Sponsor 
Investment  $15,000

The ICJR Silver Sponsorship Level is an excellent 
opportunity to get your company name in front of 
orthopaedic surgery professionals.

Includes:

•	 One 8’ x 4’ exhibit space

•	 Company recognition as a Silver Sponsor on all 
sponsor signage

•	 Your company logo on the ICJR meeting website 

•	 Two (2) complimentary conference registration

•	 Also includes the following support items: bag 
insert, tote bag, coffee break

Gold Sponsor  
Investment $25,000

The ICJR Gold Sponsorship Level provides wide visibility.

Includes:

•	 Up to 16’ x 4’ exhibit space

•	 Company recognition as a Gold Sponsor on all 
sponsor signage

•	 Your company logo on the conference website

•	 One-time use of the conference attendee mailing 
list to be used after the conference

•	 Banner ad on ICJR meeting website

•	 Four (4) complimentary conference registrations

•	 Also includes the following support items: 
conference tote bag, bag insert, hospitality suite, 
coffee break

Bronze Sponsor 
Investment $5,000

The ICJR Bronze Sponsorship Level is an excellent 
opportunity to get your company name in front of 
orthopaedic surgery professionals.

Includes:

•	 50% discount on an 8’ x 4’ exhibit space

•	 Company recognition as a Bronze Sponsor on all 
sponsor signage

•	 Your company logo on the ICJR meeting website

•	 One (1) complimentary conference registration

•	 Also includes the following support items:  
bag insert
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Peer–to–Peer Promotional Education

Bioskills/Product Education Theater Breakfast 	 Investment $10,000/each

Support a 50-minute product education session for up to 75 participants.  This bioskills/product theater gives you 
a chance to craft your message to attendees, educating them on the benefits of your product.  ICJR will provide 
the meeting space, standard a/v, buffet breakfast, recruitment and advertising assistance as well as faculty 
recommendations.  Invitations, content, faculty coordination, handouts, attendance and evaluations are the 
responsibility of the sponsor. 

Available to two (2) sponsors each day Wed-Fri.

Bioskills/Product Education Theater Lunch  	 Investment $15,000/each

Support a 75-minute product education session for up to 75 participants. This bioskills/product theater gives 
you a chance to craft your message to attendees, educating them on the benefits of your product.  ICJR will 
provide the meeting space, standard a/v, boxed lunch, recruitment and advertising assistance as well as faculty 
recommendations.  Invitations, content, faculty coordination, handouts, attendance and evaluations are the 
responsibility of the sponsor.  

Available to two (2) sponsors each day Wed-Fri.

Focus Group or Advisory Board  			   Investment $10,000/each

This two (2) hour roundtable opportunity gives your company a powerful forum to gain valuable insight into 
the issues, behaviors, and needs of orthopaedic surgeons or to present and discuss original research, marketing 
ideas, and clinical practice information for expert feedback. Up to ten (10) faculty members will take part in the 
discussion and provide insight and input to the needs of the sponsor’s brands. Meeting space, A/V, beverage 
break and recruiting assistance will be provided for your meeting.  

Please contact Mark Sacaris at 858-345-1103 for more information.
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Branding & Advertising Sponsorships

Bag Insert			     $1,500
Each surgeon receives a Conference Bag at 
registration with useful information about  
the meeting.  By sponsoring a Bag Insert,  
your messaging will get into the hands of  
every attendee.

Conference Tote Bag	 $3,500/each

Surgeons receive Conference Bags at registration.  
As the sponsor, your logo will be displayed as 
surgeons carry them from sessions to workshops 
to their office for additional exposure. In return 
for sponsorship, your company’s name will be 
printed on one side of the bag. 

Available to four (4) sponsors.  
Deadline: November 30, 2009.

Memory Stick	 $5,000/each

Each attendee will receive a memory stick with 
the conference syllabus contained on it with your 
company logo available upon upload. 

Available to two (2) sponsors.  
Deadline: November 30, 2009.

Schedule At-A-Glance	 $2,500
Included in the conference bags, this pocket 
size meeting schedule bearing your logo will 
be distributed to every attendee, available 
throughout the meeting space and will be  
used throughout the week.

Trail Maps			   $3,500
Included in the conference bags, these maps 
bearing your logo will be distributed to every 
attendee and will be used throughout the week. 

Lanyard			   $5,000
Lanyards are a convenient way for attendees to 
wear their badges, while keeping your brand in 
front of the attendees throughout the week.

Pen				    $5,000
A pen for attendees to use through out the week 
and take back to their hospitals and clinics will be 
included in the conference bags complete with 
conference and sponsor logo.

Room Keys		  $5,000
Branded room keys will be handed out to every 
attendee upon check-in.  What better way to get 
your brand in front of your target audience than 
to put your logo on their room key.

Shuttle Service ADS		  $3,500
The Canyons shuttle service will be transporting 
attendees from the various properties to the 
Grand Summit Lodge throughout the week for 
the various sessions.  Place your brand in front of 
attendees every time they step on the shuttle.

Airport Welcome Banner	 $3,500
Welcome attendees as they arrive at the Salt Lake 
City International Airport.  Various banner ads are 
available throughout the airport.  

Please contact Mark Sacaris at 858-345-1103  
for more information.

On-line Banner Ads	 $3,500
Put your brand in front of attendees with a 
banner ad every time they visit the ICJR meeting 
website to look for updates to the agenda, faculty 
or register for the meeting.  The banner ad will 
run through the week of the meeting.
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Hospitality  
Sponsorships

Welcome Reception	 $20,000/each

We’re kicking off our live meeting with  
a  Welcome Reception to greet attendees.  
As the sponsor, you’ll be recognized via an 
announcement and signage at the reception.

Available to two (2) sponsors.

Coffee Break(s)		  $ 5,000/each

These refreshment breaks occur on the exhibit 
floor, and provide you with an opportunity to 
reinforce your brand among attendees. 

Available to (nine) 9 sponsors.

Warm Up Tent		  $10,500/each

This is a great hospitality opportunity to meet 
with the attendees throughout the week.   
Provide refreshments and snacks from  
12pm - 3pm everyday to help participants  
refuel for the afternoon sessions.  This tent also 
provides you with an opportunity to reinforce 
your brand among attendees. 

Available to two (2) sponsor Tues-Fri.

Private Hospitality  
Events & Suites                                 $5,000/each

Please contact Mark Sacaris at 858-345-1103 for 
more information.

Closing Reception	 $25,000/each

Be a part of the closing reception.   
As the sponsor, you’ll be recognized  
via an announcement and signage  
at the reception. 

Available to two (2) sponsors.

Satellite  
Symposium (CME)	 	               $25,000/each

Support a 90-minute CME satellite symposium 
for up to 150 participants.  ICJR will provide 
the meeting space, standard a/v, buffet lunch, 
recruitment and advertising assistance as 
well as faculty recommendations.  Invitations, 
accreditation, content, faculty coordination, 
handouts, attendance and evaluations are the 
responsibility of the sponsor. 

Available to two (2) sponsors Thursday afternoon. 

JBJS Journal Supplement	 $80,000

Conference proceedings will be published in a 
recognized arthroplasty journal and promoted to 
U.S. orthopaedic surgeons. 

Available to one (1) sponsor.

Meeting Conference  
Coverage (CME)		            $15,000/each

This enduring educational piece will provide 
the meeting topics in post meeting vignettes 
providing CME credit. Appropriate recognitions 
will be given to sponsor on the website.

Available to six (6) sponsors.

Live & Enduring Educational 
Support Opportunities
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The International Congress for Joint Reconstruction  
is committed to developing a community where orthopaedic 
surgeons can engage with leading faculty members, participate 
in high-quality education, learn about the latest products and 
services available to them in their practice, and network with 
peers. The multichannel approach to learning ensures that ICJR 
is able to support a continual exchange of information.

WHAT MAKES ICJR DIFFERENT & UNIQUE:

1.	A n organized, collaborative group of preeminent orthopaedic surgeons

2.	 World renowned faculty are committed, involved, and accessible

3.	 Continual, multichannel learning

a.	L ive program

b.	O nline offerings

4.	L ive program moderators generate interactive, rapidfire presentations

5.	L ive program utilizes real-time learning via an Audience Response System 
that polls attendees prior to, during, and after each session

6.	E ducational outcomes provide accountability for all CME sessions, working 
toward patient level data and proof of learning retention

7.	 Website offers 24/7 online access to CME and product education

8.	M ission rests on a philanthropic goal

For more information on how to support ICJR’s program, and the  
advancement of the orthopaedic practice, please contact:

Mark Sacaris
International Congress for Joint Reconstruction

P 858-345-1103
F 858-345-1153

msacaris@checourse.com
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Exhibitor 
Information

We know how important it is for surgeons to have access to 
cutting edge information. At the 2010 ICJR Meeting, we’ve developed a 
one-stop-shop for surgeons to learn about the latest treatments available.  
Our exhibit floor gives surgeons an intimate environment to meet with 
sales reps, participate in product demonstrations, and attend workshops.

ICJR makes exhibiting easy
This year’s tabletop booths are being offered in three 
sizes, 8’x4’, 16’x4’, and 24’x4’, so you can pick the 
dimensions that will best showcase your offerings.

Venue
The Canyons Grand Summit Hotel
4000 The Canyons Resort Dr
Park City, UT 84098

Installation of Exhibits
Monday, January 25, 2010
11:00 am – 4:00 pm

Assembly of exhibits during the regularly scheduled 
conference hours will not be permitted.

Space Assignment
Application deadline for exhibits is  
Monday, November 30, 2009. 

Applications will be accepted after November 30 on a 
space available basis.

Companies will be assigned space at that time, in the 
order in which the applications with payment are 
received. ICJR has the right to alter the floor plan at  
any time.

Exhibit Dates & Hours*
Monday, January 25 6pm-9pm, Tuesday, January 26 - 
Friday, January 29 6am-11am & 3:30pm-7pm
*Times are subject to change based on the final program agenda.

Exhibitors may access the exhibit hall one hour prior to 
opening and remain 30 minutes after the close each day. 
All exhibits must be staffed during open hours.

Dismantling of Exhibits
All exhibits must remain intact until the official closing 
time on Friday, January 29th and may not be dismantled 
or removed, in whole or in part, before that time. After the 
close of exhibits, all material must be removed no later 
than 10am Saturday, January 30th.

Exhibit Space Information & Fees
Exhibit fee:

   8’x4’ = $3,500
16’x4’ = $6,000
24’x4’ = $8,000

Includes the following:
8’ Skirted table
Waste Basket
Exhibitor listing in program material

Payment
Payment in full for the contracted space must be 
forwarded with the Sponsor & Exhibitor Application. The 
balance must be paid by Monday, November 30, 2009.

Make checks payable to:  
      Center for Healthcare Education 
Mail to:

Mark Sacaris
President 
CHE
731 S. Hwy 101, Suite 17
Solana Beach, CA 92075

Refunds & Cancellations
Cancellations received in writing by Monday, November 
30, 2009 will be subject to a 25% administrative fee.  
There will be no refunds for cancellations received after 
November 30, 2009. If 100% of agreed upon fee is not 
received by November 30, 2009, the application is subject 
to cancellation.
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SHIPPING INSTRUCTIONS
If you need to ship items to the hotel for exhibiting, 
please use the following address:

The Canyons Grand Summit Hotel
2010 ICJR Meeting Exhibit Hall
Booth #_______
4000 The Canyons Resort Dr
Park City, UT 84098
435-649-5400

Infringement
Interviews, demonstrations and the distribution of 
literature or samples must be made within the exhibitor’s 
assigned area. Canvassing or distributing of advertising 
materials outside the exhibitor’s own space will not  
be permitted.

Conduct of Exhibits
No drawings, raffles or quiz-type contests of any type 
will be permitted. No bags or containers for collection of 
samples are to be distributed by exhibitors. This applies to 
any envelope, folder or portfolio, box, etc., that provides 
carrying space for more than a single sample.  Electrical 
or other mechanical apparatus must be muffled so the 
noise does not interfere with other exhibitors. Character 
of the exhibits is subject to the approval of ICJR. The 
right is reserved to refuse applications that do not meet 
standards required or expected, as well as the right to 
curtail exhibits or parts of exhibits, which conflict with 
the character of the conference.  This applies to displays, 
literature, advertising, novelties, souvenirs, conduct of 
persons, etc.

Security
The Exhibit Hall will be locked during non-exhibition 
hours; however, the safekeeping of the exhibitor’s 
property shall remain the responsibility of the exhibitor. 
ICJR assumes no responsibility for any losses sustained by 
the exhibitor.

Fire Protection
All material used in the exhibit area must be flame-
proofed and fire-resistant in order to conform to the 
local fire ordinances and in accordance with regulations 
established by the local fire department. Crepe paper 
or corrugated paper, flame-proofed or otherwise, will 
not be permitted. Paper is not to be used in crating 
merchandise. Display racks, signs, spotlights, and special 
equipment must be approved before use, and all displays 
are subject to inspection by the Fire Prevention Bureau. 
Any exhibits or parts thereof found not to be fireproof will 
be dismantled. All aisles and exits must be kept clear at all 
times. Fire stations and fire extinguisher equipment are 
not to be covered or obstructed.

Hotel Accommodations
Please refer to the official 2010 ICJR Annual Meeting 
website at icjr.net/2010meeting.

Exhibit Personnel
All participants affiliated with exhibits must be registered 
as an exhibitor or as a conference attendee. Each person 
will be issued an exhibitor’s badge and must be employed 
by the exhibitor or have a direct business affiliation.  Each 
company is allotted one badge per exhibit purchased.

Special Needs
Please contact Mark Sacaris at 858-345-1103 if you have a 
disability that will require special accommodation.

Questions
Please contact Mark Sacaris at 858-345-1103 or via email 
at msacaris@checourse.com.

Exhibitor Information continued
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Rules & Regulations

Please sign and return with your application, signifying that you have read 
and agree to these rules and regulations.

THE 2010 ICJR MEETING AND ITS AUTHORIZED 
REPRESENTATIVE THE CENTER FOR HEALTHCARE 
EDUCATION ARE HEREINAFTER REFERRED TO AS 
“SHOW MANAGEMENT.”

1. PAYMENT AND REFUNDS. APPLICATIONS 
SUBMITTED MUST BE ACCOMPANIED BY 100% 
OF THE TOTAL COMMITMENT DUE MUST BE 
PAID BY November 30, 2009. APPLICATIONS 
SUBMITTED AFTER November 30, 2009 MUST BE 
ACCOMPANIED BY PAYMENT IN FULL. APPLICATIONS 
RECEIVED WITHOUT SUCH PAYMENT WILL NOT 
BE PROCESSED NOR WILL SPACE ASSIGNMENTS 
BE MADE. IF SHOW MANAGEMENT RECEIVES A 
WRITTEN REQUEST FOR CANCELLATION OF SPACE 
AFTER November 30, 2009, NO REFUNDS WILL BE 
ISSUED. IT IS EXPRESSLY AGREED BY THE EXHIBITOR 
THAT IN THE EVENT EXHIBITOR FAILS TO PAY 
THE SPACE RENTAL AT THE TIMES SPECIFIED, OR 
FAILS TO COMPLY WITH ANY OTHER PROVISIONS 
CONTAINED IN THESE RULES AND REGULATIONS 
CONCERNING USE OF EXHIBIT SPACE, SHOW 
MANAGEMENT SHALL HAVE THE RIGHT TO TAKE 
POSSESSION OF SAID SPACE AND LEASE SamE, 
OR ANY PART THEREOF, TO SUCH PARTIES AND 
UPON SUCH TERMS AND CONDITIONS AS IT MAY 
DEEM PROPER. IN THE EVENT OF A DEFAULT BY 
THE EXHIBITOR, AS SET FORTH IN THE PREVIOUS 
SENTENCE, THE EXHIBITOR SHALL FORFEIT AS 
LIQUIDATED DamAGES, THE amOUNT PAID, 
REGARDLESS OF WHETHER OR NOT THE SHOW 
MANAGEMENT ENTERS INTO A FURTHER LEASE 
FOR THE SPACE INVOLVED.

2. SPACE RENTAL AND ASSIGNMENT OF LOCATION. 
SHOW MANAGEMENT RESERVES THE RIGHT TO 
MAKE THE FINAL DETERMINATION OF ALL SPACE 
ASSIGNMENTS IN THE BEST INTERESTS OF THE 
EXPOSITION.

3. USE OF SPACE, SUBLETTING OF SPACE. NO 
EXHIBITOR SHALL ASSIGN, SUBLET, OR SHARE 
THE SPACE ALLOTTED WITH ANOTHER BUSINESS 
OR FIRM UNLESS APPROVAL HAS BEEN OBTAINED 
IN WRITING FROM SHOW MANAGEMENT. 
EXHIBITORS ARE NOT PERMITTED TO FEATURE 

NamES OR ADVERTISEMENTS OF NONEXHIBITING 
MANUFACTURERS, DISTRIBUTORS OR AGENTS IN 
THE EXHIBITOR’S DISPLAY, PARENT OR SUBSIDIARY 
COMPANIES EXCEPTED. EXHIBITORS MUST SHOW 
ONLY GOODS MANUFACTURED OR DEALT BY 
THEM IN THE REGULAR COURSE OF BUSINESS. 
SHOULD AN ARTICLE OF NON-EXHIBITING FIRM BE 
REQUIRED FOR OPERATION OR DEMONSTRATION 
IN AN EXHIBITOR’S DISPLAY, IDENTIFICATION 
OF SUCH ARTICLE SHALL BE LIMITED TO THE 
USUAL AND REGULAR NamEPLATE, IMPRINT OR 
TRADEMARK UNDER WHICH SamE IS SOLD IN 
THE GENERAL COURSE OF BUSINESS. NO FIRM 
OR ORGANIZATION NOT ASSIGNED EXHIBIT SPACE 
WILL BE PERMITTED TO SOLICIT BUSINESS WITHIN 
THE EXHIBIT AREAS.

4. EXHIBITORS AUTHORIZED REPRESENTATIVE. 
EACH EXHIBITOR MUST NamE ONE PERSON TO 
BE HIS REPRESENTATIVE IN CONNECTION WITH 
INSTALLATION, OPERATION AND REMOVAL OF THE 
FIRM’S EXHIBIT. SUCH REPRESENTATIVE SHALL 
BE AUTHORIZED TO ENTER INTO SUCH SERVICE 
CONTRACTS AS MAY BE NECESSARY AND FOR 
WHICH THE EXHIBITOR SHALL BE RESPONSIBLE. 
THE EXHIBITOR SHALL ASSUME RESPONSIBILITY 
FOR SUCH REPRESENTATIVE BEING IN ATTENDANCE 
THROUGHOUT ALL EXPOSITION PERIODS; AND 
THIS REPRESENTATIVE SHALL BE RESPONSIBLE 
FOR KEEPING THE EXHIBIT NEAT, MANNED AND 
ORDERLY AT ALL TIMES.

5. INSTALLATION AND REMOVAL. SHOW 
MANAGEMENT RESERVES THE RIGHT TO FIX THE 
TIME FOR THE INSTALLATION OF EXHIBIT PRIOR TO 
THE SHOW OPENING AND FOR ITS REMOVAL AFTER 
THE CONCLUSION OF THE SHOW. INSTALLATION 
OF ALL EXHIBITS MUST BE FULLY COMPLETED 
BY THE OPENING TIME OF THE EXPOSITION. ANY 
SPACE NOT CLAIMED AND OCCUPIED THREE 
HOURS PRIOR TO OPENING MAY BE RESOLD OR 
REASSIGNED WITHOUT REFUND. NO EXHIBITOR 
WILL BE ALLOWED TO DISMANTLE OR REPACK ANY 
PART OF HIS EXHIBIT UNTIL AFTER THE CLOSING OF 
THE SHOW.

6. OPERATION OF DISPLAYS. SHOW MANAGEMENT 
RESERVES THE RIGHT TO RESTRICT THE OPERATION 
OF, OR EVICT COMPLETELY, ANY EXHIBIT WHICH, IN 
ITS SOLE OPINION, DETRACTS FROM THE GENERAL 
CHARACTER OF THE EXPOSITION AS A WHOLE. 
THIS INCLUDES, BUT IS NOT LIMITED TO, AN 
EXHIBIT WHICH, BECAUSE OF NOISE, FLASHING 
LIGHTS, METHOD OF OPERATION, DISPLAY OF 
UNSUITABLE MATERIAL, ARE DETERMINED BY 
SHOW MANAGEMENT TO BE OBJECTIONABLE TO 
THE SUCCESSFUL CONDUCT OF THE EXPOSITION 
AS A WHOLE. ALL DEMONSTRATIONS OR OTHER 
PROMOTIONAL ACTIVITIES MUST BE CONFINED 
TO THE LIMITS OF THE EXHIBIT SPACE. SUFFICIENT 
SPACE MUST BE PROVIDED WITHIN THE EXHIBIT 
SPACE FOR THE COMFORT AND SAFETY OF PERSONS 
WATCHING DEMONSTRATIONS AND OTHER 
PROMOTIONAL ACTIVITIES. EACH EXHIBITOR IS 
RESPONSIBLE FOR KEEPING THE AISLES NEAR ITS 
EXHIBIT SPACE FREE OF CONGESTION CAUSED BY 
DEMONSTRATIONS OR OTHER PROMOTIONS.

7. DIRECT SALES. NO RETAIL SALES ARE PERMITTED 
WITHIN THE EXHIBIT AREA AT ANY TIME, BUT 
ORDERS MAY BE TAKEN FOR FUTURE DELIVERY. 
CONTESTS, DRAWINGS & LOTTERIES: ALL UNUSUAL 
PROMOTIONAL ACTIVITIES MUST BE APPROVED 
IN WRITING BY SHOW MANAGEMENT NO LATER 
THAN 60 DAYS PRIOR TO THE OPENING OF THE 
EXPOSITION. LITERATURE DISTRIBUTION: ALL 
DEMONSTRATIONS OR OTHER ACTIVITIES MUST 
BE CONFINED TO THE LIMITS OF THE EXHIBITOR’S 
SPACE. DISTRIBUTION OF CIRCULARS MAY BE 
MADE ONLY WITHIN THE SPACE ASSIGNED TO 
THE EXHIBITOR DISTRIBUTING SUCH MATERIALS. 
NO ADVERTISING CIRCULARS, CATALOGS, 
FOLDERS, OR DEVICES SHALL BE DISTRIBUTED BY 
EXHIBITORS IN THE AISLES, CONFERENCE ROOMS, 
REGISTRATION AREAS, LOUNGES, OR GROUNDS 
OF THE HOST FACILITY. TRADE PUBLISHERS ARE 
PROHIBITED FROM SOLICITING ADVERTISING 
DURING THE SHOW. TRADE PUBLICATIONS MAY 
BE DISTRIBUTED FROM THEIR EXHIBIT, BUT 
AUTOMATIC DISTRIBUTION IS PROHIBITED. 
EXHIBITS Will not be allowed to INCLUDE THE 
OPERATION OF MUSICAL INSTRUMENTS, RADIOS, 
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SOUND PROJECTION EQUIpmENT, PUBLIC ADDRESS 
SYSTEMS OR ANY NOISEMAKING MACHINES.

8. SOCIAL ACTIVITIES. EXHIBITOR AGREES TO 
WITHHOLD SPONSORING HOSPITALITY SUITES/
ROOMS OR OTHER FUNCTIONS DURING OFFICIAL 
SHOW ACTIVITIES, INCLUDING EXHIBIT HOURS, 
SOCIAL FUNCTIONS, EDUCATIONAL SEMINARS 
AND ANY OTHER RELATED ACTIVITY SCHEDULED 
BY SHOW MANAGEMENT. Any function not 
directly related to the 2010 ICJR Meeting 
must be approved by ICJR Board.

9. LIABILITY AND INSURANCE: ALL PROPERTY OF 
THE EXHIBITOR REMAINS UNDER HIS CUSTODY 
AND CONTROL IN TRANSIT TO AND FROM THE 
EXHIBIT HALL AND WHILE IT IS IN THE CONFINES OF 
THE EXHIBIT HALL. NEITHER SHOW MANAGEMENT, 
ITS SERVICE CONTRACTORS, THE MANAGEMENT 
OF THE EXHIBIT HALL NOR ANY OF THE OFFICERS, 
STAFF MEMBERS OR DIRECTORS OF ANY OF THE 
SamE ARE RESPONSIBLE FOR THE SAFETY OF THE 
PROPERTY OF EXHIBITORS FROM THEFT, DamAGE 
BY FIRE, ACCIDENT, VANDALISM OR OTHER 
CAUSES, AND THE EXHIBITOR EXPRESSLY WAIVES 
AND RELEASES ANY CLAIM OR DEMAND HE MAY 
HAVE AGAINST ANY OF THEM BY REASON OF ANY 
DamAGE TO OR LOSS OF ANY PROPERTY OF THE 
EXHIBITOR. IT IS RECOMMENDED THAT EXHIBITORS 
OBTAIN ADEQUATE INSURANCE COVERAGE, AT 
THEIR OWN EXPENSE, FOR PROPERTY LOSS OR 
DamAGE AND LIABILITY FOR PERSONAL INJURY.

10. INDEMNIFICATION. EXHIBITOR AGREES THAT 
IT WILL INDEMNIFY AND HOLD AND SAVE SHOW 
MANAGEMENT WHOLE AND HARMLESS OF, FROM 
AND AGAINST ALL CLAIMS, DEMANDS, ACTIONS, 
DamAGES, LOSS, COST, LIABILITIES, EXPENSES 
AND JUDGMENTS RECOVERED FROM OR ASSERTED 
AGAINST SHOW MANAGEMENT ON ACCOUNT OF 
INJURY OR DamAGE TO PERSON OR PROPERTY TO 
THE EXTENT THAT ANY SUCH DamAGE OR INJURY 
MAY BE INCIDENT TO, ARISE OUT OF, OR BE CAUSED, 
EITHER PROXIMATELY OR REMOTELY, WHOLLY 
OR IN PART, BY AN ACT, OMISSION, NEGLIGENCE 
OR MISCONDUCT ON THE PART OF EXHIBITOR 
OR ANY OF ITS AGENTS, SERVANTS, EMPLOYEES, 
CONTRACTORS, PATRONS, GUESTS, LICENSEES OR 
INVITEES OR OF ANY OTHER PERSON ENTERING 

UPON THE PREMISES LEASED HEREUNDER WITH THE 
EXPRESS OR IMPLIED INVITATION OR PERMISSION 
OF EXHIBITOR, OR WHEN ANY SUCH INJURY OR 
DamAGE IS THE RESULT, PROXIMATE OR REMOTE, 
OF THE VIOLATION BY EXHIBITOR OR ANY OF ITS 
AGENTS, SERVANTS, EMPLOYEES, CONTRACTORS, 
PATRONS, GUESTS, LICENSEES OR INVITEES OF 
ANY LAW, ORDINANCE OR GOVERNMENTAL 
ORDER OF ANY KIND, OR WHEN ANY SUCH INJURY 
OR DamAGE MAY IN ANY OTHER WAY ARISE 
FROM OR OUT OF THE OCCUPANCY OR USE BY 
EXHIBITOR, ITS AGENTS, SERVANTS, EMPLOYEES, 
CONTRACTORS, PATRONS, GUESTS, LICENSEES OR 
INVITEES OF THE PREMISES LEASED HEREUNDER. 
SUCH INDEMNIFICATION OF SHOW MANAGEMENT 
BY EXHIBITOR SHALL BE EFFECTIVE UNLESS 
SUCH DamAGE OR INJURY MAY RESULT FROM 
THE SOLE NEGLIGENCE, GROSS NEGLIGENCE OR 
WILLFUL MISCONDUCT OF SHOW MANAGEMENT. 
EXHIBITOR COVENANTS AND AGREES THAT IN CASE 
SHOW MANAGEMENT SHALL BE MADE A PARTY TO 
ANY LITIGATION COMMENCED BY OR AGAINST 
EXHIBITOR OR RELATING TO THIS LEASE OR THE 
PREMISES LEASED HEREUNDER, THEN EXHIBITOR 
SHALL AND WILL PAY ALL COSTS AND EXPENSES, 
INCLUDING REASONABLE ATTORNEY’S FEES 
AND COURT COSTS, INCURRED BY OR IMPOSED 
UPON SHOW MANAGEMENT BY VIRTUE OF ANY 
SUCH LITIGATION. PROPERTY DamAGE. NEITHER 
SHOW MANAGEMENT NOR EXHIBITOR SHALL 
BE RESPONSIBLE FOR ANY LOSS OF OR DamAGE 
TO PROPERTY OF THE OTHER PARTY HERETO, 
INCLUDING, BUT NOT LIMITED TO, LOSS OR DamAGE 
OCCASIONED BY THEFT, FIRE, SMOKE, ACTS OF 
GOD, PUBLIC ENEMY, RIOT, CIVIL COMMOTION 
OR OTHER INSURABLE CASUALTY, AND SHOW 
MANAGEMENT AND EXHIBITOR EXPRESSLY WAIVE 
ANY CLAIM FOR LIABILITY AGAINST THE OTHER 
PARTY HERETO WITH RESPECT TO ANY SUCH LOSS 
OR DamAGE. ACCORDINGLY, IT SHALL BE THE 
RESPONSIBILITY OF SHOW MANAGEMENT AND 
EXHIBITOR, RESPECTIVELY, TO SECURE ITS OWN 
INSURANCE OR OTHERWISE PROTECT ITSELF AND 
ITS PROPERTY AGAINST SUCH LOSS OR DamAGE. 

11. CARE OF BUILDING AND EQUIpmENT. 
EXHIBITORS OR THEIR AGENTS SHALL NOT INJURE 
OR DEFACE ANY PART OF THE EXHIBIT BUILDING 
OR SHOW EQUIpmENT AND DÉCOR. WHEN SUCH 

DamAGE APPEARS, THE EXHIBITOR IS LIABLE TO 
THE OWNER OF THE PROPERTY SO DamAGED.

12. amERICANS WITH DISABILITIES ACT. EXHIBI-
TORS ACKNOWLEDGE THEIR RESPONSIBILITIES 
UNDER THE amERICANS WITH DISABILITIES ACT 
(HEREINAFTER “ACT”) TO MAKE THEIR EXHIB-
ITS ACCESSIBLE TO HANDICAPPED PERSONS. 
EXHIBITOR SHALL ALSO INDEMNIFY AND HOLD 
HARMLESS SHOW MANAGEMENT, AND FACILITY 
AGAINST COST, EXPENSE, LIABILITY OR DamAGE 
WHICH MAY BE INCIDENT TO, ARISE OUT OF OR 
BE CAUSED BY EXHIBITOR’S FAILURE TO COMPLY 
WITH THE ACT.

13. OTHER REGULATIONS. ANY AND ALL MATTERS 
NOT SPECIFICALLY COVERED BY THE PRECEDING 
RULES AND REGULATIONS SHALL BE SUBJECT 
SOLELY TO THE DECISION OF SHOW MANAGEMENT. 
SHOW MANAGEMENT SHALL HAVE FULL POWER 
TO INTERPRET, amEND, AND ENFORCE THESE 
RULES AND REGULATION, PROVIDED EXHIBITORS 
RECEIVE NOTICE OF ANY amENDMENTS WHEN 
MADE. EACH EXHIBITOR AND ITS EMPLOYEES 
AGREES TO ABIDE BY THE FOREGOING RULES 
AND REGULATIONS AND BY ANY amENDMENTS 
OR ADDITIONS THERETO IN CONFORMANCE WITH 
THE PRECEDING SENTENCE. EXHIBITORS OR 
THEIR REPRESENTATIVES WHO FAIL TO OBSERVE 
THESE CONDITIONS OF CONTRACT OR WHO, IN 
THE OPINION OF SHOW MANAGEMENT, CONDUCT 
THEMSELVES UNETHICALLY MAY IMMEDIATELY BE 
DISMISSED FROM THE EXHIBIT AREA WITHOUT 
REFUND OR OTHER APPEAL.

AUTHORIZED SIGNATURE 	

DATE

Rules & Regulations continued
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SPONSORSHIP PACKAGES
___Platinum Sponsor 	 $35,000

___Gold Sponsor 	 $25,000

___Silver Sponsor 	 $15,000

___Bronze Sponsor 	 $5,000

PRODUCT EDUCATION SPONSORSHIP
___Bioskills/Education Theater Breakfast 	 $10,000
___Bioskills/Education Theater Lunch	 $15,000
___Focus Group/Advisory Board 	 $15,000

HOSPITALITY SPONSORSHIP
___Welcome Reception	 $20,000 
___Coffee Break(s)	 $5,000
___Warm Up Tent 	 $10,500
___Private Hospitality Events & Suites 	 $5,000
___Closing Reception 	 $25,000

BRANDING & ADVERTISING SPONSORSHIP
___Bag Insert    	   $1,500
___Conference Tote Bags 	  $3,500
___Memory Sticks	  $5,000
___Schedule At-A-Glance	 $2,500
___Trail Maps	 $3,500 
___Lanyard	  $5,000
___Pen	 $5,000
___Room Keys	  $5,000
___Shuttle Service Ads	 $3,500
___Airport Welcome Banner	 $3,500
___On-line Banner Ads	 $3,500

Enduring Educational Support
___Satellite Symposium	  $25,000
___JBJS Supplement 	  $80,000
___Meeting Conference Coverage  	  $15,000 

EXHIBIT SPACE
___  8’x4’ 	 $3,500
___16’x4’	  $6,000
___24’x4’ 	 $8,000

			 

 Company

Contact 					     Title

Address

City/State/Zip/Country

Phone 					     Fax 

Email

Authorized Signature 				D    ate

Payment Method
Please select payment method below:

  Check   
(Payable to: The Center for Healthcare Education)

Amount Enclosed: $__________________________

Credit Card:    MasterCard      Visa      AmEx 

Amount to be Charged: $________________________

Credit Card Number   	                    3-Digit Code on Card* 

Expiration Date 		

Billing Address  

Billing City/State/Zip/Country

Name as it Appears on Credit Card 	

Cardholder’s Signature

    Same as above 

Sponsor & Exhibitor Application

Once ICJR receives your application, you will be notified 
regarding approval of your request. 100% of total support 
fee is due no later than November 30, 2009. If 100% of 
agreed upon fee is not received by November 30, 2009, the 
application is subject to cancellation.

*V/MC 3-Digit Code on back/AmEx 4-Digit code on front 

FAX TO: 858-345-1153
Please check your support selection below:


